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OTJIMUUTEIIbHBIE OCOBEHHOCTV MAPKETMHIOBOM
HOEJATEJIIBHOCTU ITPOU3BOACTBEHHOI'O ITPEOITPVAI TS
HA PbIHKE B2B

JILA. Oransin
MarucTpaHT

Braousocmoxckuii cocyoapcmeennuiii yHugeepcumem
Braousocmox. Poccus

B ycrosusax ycunusaroweticsi polHOUHOU KOHKYPEHYUU NPOU3BOOCIBEHHBIM NPEONPUAMUAM KDAUHE 8AHNCHO
paszeueams MapKemuH206ble KOMNeMeHyuu U HALaxCueams 83auMOOMHOWEHUs ¢ OusHec-nompeoumenimu.
Puinox B2B umeem psio ocobennocmetl, 6e3 3HaHUsL KOMOPLIX HEBO3MOICHO BbICIPOUMb dPhexmusnyio map-
Kemuneogylo cmpamezuro. B cmamve paccmompenvt ocobennocmu u NPUHYUNLL OPSAHU3AYUU MAPKEMUHed
nPOU3B0OCMSEA, OCHOBHbIE UHCHMPYMEHMbl MAPKEMUH2060U OesAMeNbHOCIU NPOU3B0OCBEHHO20 NPEONPUAMUSL
u menoenyuu cospemenno2o B2B mapxemunea.

Knroueswte cnosa: puinox B2B, mapkemune, npou3eo0cmeo, NPpOMbIULIEHHbIN MAPKEMUHE, NPOOSUdICEHUE
moeapos, UHCMPYMeHmMbl MapKemuHed.

DISTINCTIVE FEATURES OF THE MARKETING ACTIVITIES
OF A MANUFACTURING ENTERPRISE IN THE B2B MARKET

In the face of increasing market competition, it is essential for manufacturing enterprises to develop mar-
keting competencies and build relationships with business consumers. The B2B market has a number of fea-
tures, without knowing which it is impossible to build an effective marketing strategy. The article discusses the
features and principles of the organization of production market-ing, the main tools of the marketing activity of
a manufacturing enterprise and the trends of modern B2B marketing.

Keywords: B2B market, marketing, manufacturing, industrial marketing, product promotion, marketing
tools.

AkTyansHocTb. [IponsBoacTBeHHBIH peIHOK B2B — moBoibHO croxkHas cdepa i BeaeHHs
MapKeTHHTa. BoJIBIIMHCTBO OOIIEN3BECTHRIX U MPUMEHUMBIX Ha MOTPEOUTETHCKOM PBIHKE CTpaTeT Ui
aBIsifoTCs HedhdexkTuBHBIME A npennpustuii B2B. Tlpu sTom MapkeruHroBast maayctpust B2B
MOCTOSIHHO pa3BuBaercs. [1o Mepe MosBIEHHUsI HOBBIX TEXHOJIOTHH U MiIaT(OpM MOSBISIOTCS HOBBIC
TEHACHIIMN W CTPaTernu MapkeTWHra aisi OnszHeca. CTpaTernyecku Ba)KHO MOHUMATh, KaKhe OCO-
6enHoctr umeetr B2B u Kynma ABMXKETCSI OTpacib, 9TOOBI CTAOMIBFHO 3aHUMATh JTUAUPYIONINE TTO3H-
LMY Ha PHIHKE.

Hayunas HoBu3Ha. JlaHHas cTaThsl COAECPKHUT B ceOe MCCIEIOBAHUE OTIUYUTENBHBIX OCOOCH-
HOCTEW MapKETHHTOBOU JIESITENIbHOCTH MPOU3BOJACTBEHHOIO NMpEeANpusiTus Ha peiHke B2B, ocHoBan-
HBIX Ha aHaJN3€e JeSTeNbHOCTH PEeaTbHOTO MPOU3BOICTBEHHOTO IPEANPHUATHS Topoaa BiaansocToka,
KaK 4acTHOTO cllydas, U TEOPETHYECKHX MCTOYHUKOB. PaccMoTpeHsl ocoOeHHOcTH phiHKa B2B,
WHCTPYMEHTBl MapKETUHIOBOU JEATEIBHOCTH NMPOU3BOJICTBEHHBIX NpeanpuaTruil prinka B2B, a
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TaKXXe TeHJEHIHH COBpeMeHHOTO B2B mapkeTwHra, 4To MO3BOJISIET HA OCHOBAHWH JAHHBIX HC-
CJIeZIOBaHUSA MPOBECTH COBEPIICHCTBOBAHWE MApPKETHMHTOBOM CTpAaTerHMH MPOU3BOJICTBEHHOTO
npeanpustus B2B.

O0BeKTOM HCCIIeIOBAHUS BEICTYIIAET MTPOU3BOJICTBEHHOE MIPEANIPUATHE phiHKa B2B.

IIpenMeToM mccienoBaHus SBISETCS MapKETUHIOBas EATEIbHOCTh MPOU3BOJICTBEHHOIO Mpe-
npuaTus peiHka B2B.

Lennio nuccie0BaHUs SABISETCS aHAIN3 0COOEHHOCTEH MapKETHHTOBOI Cpe/bl MPOU3BOICTBEH-
HBIX OpeanpusTuii ppinka B2B.

g nocTiKeHus IOCTaBICHHOM LeH UCCIIEIOBaHUS COPMYITUPOBAHBI CIECAYIONINE 3adauM:

— paccMOTpeTh 0COOCHHOCTH OpTaHU3aIMA MAapKETHHTOBOH JIEATENIEHOCTH phIiHKa B2B;

— U3YYUTh XapaKTepHbIE YepThl MapKkeTuHra B2B priHka;

— ONpeAeNuTh HHCTPYMEHTHl MapKEeTHHIOBON JESTENFHOCTH MPOU3BOACTBEHHBIX MPEANPUATHI
peiaka B2B;

— paccMOTpeTh TEHACHIIUN coBpeMeHHoro B2B mapkeTuHra.

Metoabl uccienoBanus. B padore ucmosib3oBaHa 00IeHAyYHAsT METOIOJIOTHSI, KOTOpasi OCHO-
BBIBAETCSI HA MPUMEHEHHWHU OIbITA, NOJIYYEHHOro MpU paboTe Ha MPOWU3BOACTBEHHOM MPEINPUSTHU
00O «llonmuBany, a Takke aHATN3€ NHPOPMAIIMOHHBIX HCTOYHUKOB.

IMonyuyennbie pe3yabTaTbl. OCHOBOH d(DPEKTUBHON NMEATETHHOCTH JTIO0O0OTO MPEATIPUSTHS SB-
nsietcst MapkeTuHr. Knaccudeckoe ompenenenue Jxepoma Makkaptu, cOpMyIHpOBaHHOE B
1960 romy, OCHOBBIBAE€TCS Ha MapKeTUHroBOU Teopuu «4P». Tak MapKeTHUHI COCTOUT U3 CJe-
IYIOMHUX 2JIEMEHTOB: TOBAp WM YCIIyra, IeHa, TUCTpUOyIus u mpoasmxenue [1, ¢. 796]. Eme
OIHO H3BecTHoe ormpenenenue npuHamnexut IlI. Kormepy: «MapkeTHHT — 3TO CcOIMaIbHO-
yIpaBIEHYECKHH MpoOIeCcC, ¢ MOMOIIBIO KOTOPOTO OTAEIbHbIE JUIA U IPYIIHI OJYy4aroT TO, YTO
OHU XOTAT ¥ B YeM HYKIAIOTCS, IIyTEM CO3/IaHUs, MPEIJIOKESHIS 1 00MeHa IIEHHBIMH MPOAYKTa-
MH ¢ apyrumm» [2, ¢. 14]. OguH W3 TIepBBIX OTEYECTBEHHBIX aBTOpOB, /l. bapkaH, TpakToBan
MapKETUHT, KaK KOMIUIEKC ACHCTBHA (UPMBI B YCIOBHSIX PBIHKA, MPEBpALIAIOMINi HYXIbl TO-
TpebuTeneit B moxoasl Gupmsl [3, c. 134].

Crparernueckas BAXKHOCTh MAPKETHHTA 3aKJII0YAETCS B KIIMEHTOOPHEHTHPOBAHHOM MOAXO0E
Ou3Heca, JKeTaHWU YTOJUTh KJIMEHTY U MOBBICUTH JJIS HErO IIEHHOCTh ToBapa. VIMEHHO 3TOT acmekT
3aKJIaJbIBAETCs] B OCHOBY OIIpeNeeHNs MapKeTuHra Ha peiHke B2B. B mapkerunre B2B BakHO mo-
HAMAaTh KIIFOUEBBIC OTIIMYUS dToi On3Hec-Mozenu. PeraHok B2B — aT0, Kak ciemyeT u3 abOpeBHaTypHI,
OTHOLICHUSI MEXIy AByMs Kommanusimu. 1 mapketunr B2B ¢oxycupyercs Ha ycTaHOBIeHHH, MOJ-
JIep’KaHUH U UCTIONb30BAHUU 3TUX B3aUMOOTHOIIEHUH.

BaxHO! 0COOCHHOCTBIO TPU OpPTaHM3ANNK MApKETHHTOBOH nestenpHOCTH B2B sBrsercs aud-
(hepeHInaIys cTpaTeruii NCXOs U3 CIeIYIOMINX KPUTEPHUEB:

— CHeUHaIU3aIys MPEeANPUITHS U TIOJ0XKEHHNE Ha PhIHKE;

— BUJI JeSITEILHOCTH;

— 00BEeMBI M HaIlpaBIIeHHE OpTraHU3aIlH;

— TIOJTHOTA TMPOU3BOJACTBEHHOTO ITHKIIA;

— reorpadust paboTHL;

— YPOBHU INPUHATUS pelieHuit [4].

PeiHok B2B Haunbosiee MaccoBBIi M HE BCerla OPUEHTUPYETCS Ha MOBTOPHBIC Mpoaaxku. Vcxoms
U3 TOTO, YeM 3aHMMAcETCsl KOMIaHUs, B KaKUX o0beMax U reorpaduu HACHTUPHIUPYETCS MOAXOM K
KITMEHTY, 2 COOTBETCTBEHHO M MapKeTHHroBas crpaTterus. Ha peiakax B2B 3axelicTBoBaHo MeHbIIee
KOJIMYECTBO KJIIMEHTOB, OJHAKO JaHHBIA (aKkTOp MPHUBOAMT K OoJiee CIIOKHBIM IIporieccaM (pOpMHpPO-
BaHus OpeHIa W MpOABIKEHHUS ToBapa. B B2B ympasnenue 6azaMu JaHHBIX ABISETCS XKU3HEHHO
Ba)XKHOM 4acThi0 MapKeTHHra. briaronaps HHTErpupoBaHHOM crcTeMe 0a3 JaHHBIX M aBTOMATH3ALMN
MMOTOKA JAaHHBIX CTAHOBUTCS BO3MOKHBIM IPEIJIOKEHHE 0oJiee IKCKITFO3UBHBIX yCIyT KireHTam B2B
Y TIOBBIIIICHUE IICHHOCTH OpeH Ia.

Hukn mpomax Ha peiake B2B 6onee npoaomKUTeIbHbIN, TaK KaK MOKYyaTellb IPUHUMAET 0ojee
CIIOKHOE pelleHHne O TMOKyIKe. PelreHne o MoKynke OT IMEHU OM3Heca BaphUPYETCS OT TOBApOB C
HU3KOH CTOMMOCTBIO U HU3KMM YPOBHEM PHICKA JI0 TTOKYTIKH KU3HEHHO BaXXHBIX MPOIYKTOB. JlaHHBIN
¢axT BieuyeT 3a co00il HEOOXOOUMOCTb KOHCYJIBTUPOBATHCA C HECKOJBKHMMHU OTAEIAaMH TEpel COo-
BepieHueM Nokyrnku. B B2B mMoxeT urpate pois He TOIBKO MHPOPMANUS O TPOAYKTE, HO U TEXHH-
gecKasi M CEpBHCHAs MOAJEPKKa, KOTOPYIO MOKyHaTedb OyAeT MoIy4aTh Ha MPOTSHKEHUH BCETO MPO-
1ecca MOKYNKA. MHOTOYHCIEHHBIE MEXaHU3Mbl MPUHATHS PEUICHUA U YTBEPKACHUS YCIIOXKHSIOT
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Tporiece MOKYIIKH M MOCT-TIOKYNKU. B oTimune ot B2B, moTpebutenn B2C mpuHUMAIOT perieHus,
OPHEHTHPYSCH TOJILKO HA cOOCTBEHHBIE cOepexenus [5, c.71-72].

INokymarenu B2B xapakTepu3yroTcs BBICOKOW PallMOHAIBLHOCTHIO U TPeOOBAaTEeIbHOCTHIO. Te,
KTO MOKYIIaeT OT UMEHU CBOEH KOMIIAHHWH, HECYT OTBETCTBEHHOCTh 3a MPUHATUE MPaBUIBHOTO pe-
[IEHUS, TIOOTOMY OHH JIOJDKHEI OBITH YBEPEHBI, UTO MPEIOKEHUE SBISETCS ACHUCTBUTEILHO BHITO-
HbIM. Ha 3ToM sTane nokynarenu B2B ctaparorcs MakcUMU3UPOBATh MPEUMYILIECTBA MPEIaracMbIX
NpPOIYyKTOB. Takke CTOUT OTMETUTh, YTO NoKynarenu B2B 3HakoMbl ¢ TOBapOM 10 MOMEHTa MpOAa-
KU, TI0 ATOU NMPUIMHE TpeOOBaHUS KIIMEHTA K MpoaaBiy Beicokue. [Ipeanpusarus B2B momkHE Mak-
CHUMaJbHO HAJIa)KHBaTh KOHTAKT CO CBOCH IIEJICBOM ayIWTOpHEH M MOHUMATH €€ 3alpochl U -
(hepeHIIMPOBaHHOTO PearupOBaHU U IPOABIKEHUS CBOUX OPEHIIOB.

HccnenoBanus MOKa3bIBAIOT, YTO phIHKA B2B ropasmo meHee moBemeHYECKHe, YeM IMOTPeOH-
TEJbCKUE PHIHKH, U OXBATBHIBAIOT OOJIBIIIE CETMEHTOB, OCHOBAaHHBIX Ha morpeOHocTsx. B B2B netict-
BYET MOTPEOUTEIhCKAs MOTHBAIIMSI, & HE ITOBEICHYECKAsl TIOKYTIKA.

[Toxynatenu B2B coBepmaloT MOKYIKU ¢ BBICOKOM IEHEXKHOM CTOMMOCTBIO, IO 3TOM MpUYMHE
BIIUSHHE OIIMOOK Ha J000M 3Tame nporecca NpoJax MOKET MPUBECTH K MoTepe KiueHTta. Hampu-
Mep, YelIOBeUecKas OIIMOKa B MPOIECCE BBHICTABIICHUS CUYETa WIM BO3BpaTa MOXKET CHU3UTH JIOSIIb-
HOCTB mokynareis. To, kKak co3qaroTcs U MOJAepKUBAETC MEXIIMIHOCTHOE oOmeHne B B2B, umeer
permaroriee 3HaYCHUE, 0COOEHHO BO BpeMs ITUKJIA TIOKYTKH [6, c. 644—645].

Takum 00pa3oM, MOYKHO BBIICIUTH CACAYIOIINE OTIUYUTENBHBIC 0COOCHHOCTH MapkeTuHra B2B
MIPOU3BOACTBEHHBIX NPEAIPUITHI:

— peleHue 0 MOKyIKe (hopMUpyeTcsl B 3aBUCHMOCTH OT KadecTBa TOBapa, a HE SMOIIMOHAIBHOTO
MMITYJIbCa;

— BBICOKYIO 3HAYUMOCTh HUMEET BBICTPAUBAHUE IOJTOCPOUYHBIX JOBEPUTEIBHBIX OTHOLICHUH C
NapTHEPaMU U KIMECHTaMU;

— Ha peiHke B2B ocoboe 3HaueHne UMEeT CEpPBUCHOE W TEXHHUECKOE MOCIIEIPOIaKHOE 00CITy-
JKUBAHUE;

— KJIMEHTY Ba)KHO MOJYYUTh YHUKAJIbHOE TOPrOBOE MPEIJIOKECHHUE;

— YCIIOBHSI COTPYIHUYECTBA BCET/IA TOJDKHBI OOHOBIIATHCS TIOJT 3aIIPOCHI KIIMEHTa U OBITH IS He-
r0 MaKCUMAJIbHO YAOOHBIMH;

— aKTUBHBIC UTPOKH PBIHKA 3a00TATCSA O PEIyTallMd KOMIAHHHU U O0CCIICUMBAIOT TOJTHOIICHHOE
BBINOJHEHUE YCIIOBUNA IOTOBOpa M rapaHTHH.

PaccmaTpuBas 0COOCHHOCTH MapKETHUHIa MPOU3BOJICTBEHHOTO npeanpustus B2B priHka, crout
OTMETUTh, YTO 3(P(HEKTHBHOE MPOJIBUKEHUE TOBAPOB OCYIICCTBISCTCS MCKIIOUYHTEILHO Yepe3 JIMYHbIC
BCTpEUH, OTPACIIEBbIE BRICTABKH, €-mail MapKeTWHT U JIMYHBIN caiiT. cronap30Banne CONMabHBIX CeTeH
BXOJUT B TEHACHLUUHU COBPEMEHHOIO PBIHKA, OJHAKO B 3aBUCHMOCTM OT HAIIPaBJICHUS NPOU3BOJCTBA,
BO3HHKAIOT CIIO’KHOCTHU B BBICTPAaUBAHUH CTPATEryuH MPOJBIKEHNS B MHTEPHETE, a TaKKe B OXBaTe HE0O0-
XOMMOH TienieBoit ayautopu. [IponBrkeHne depes colralibHbIe CETH Yallle BCETO JEUCTBYIOT OOJIbIIe
Ha KOHEYHOTO MTOTPEOUTENIS U JIUIIH KOCBEHHO IPHHOCHUT KOMITAHWUH TTPOJIAKH.

OcoOennoctH peiHKa B2B 00ycnaBnuBa0T OCHOBHbIE MHCTPYMEHTHI MapKETHHTOBOM JeATENb-
HOCTH NMPOU3BOACTBEHHOT0 npeanpustus B2B:

— OTPaHWYEHHOE KOJMYECTBO KIIMEHTOB OMpEeIsIeT BAXKHOCTh 00pab0TKH BCEX HE3aBEPIIEHHBIX
3aKa30B U JOBEJCHHS UX JI0 KOHII;

— YCIIOBHS COTPYTHUYECTBA TPEOYIOT CO3/IaHVsI YHUKAIBHOTO TOPTOBOTO MPEJIOKEHUS;

— BBICOKas JIOSUTBHOCTh ITAPTHEPOB M KIHEHTOB (DOPMUPYETCS JTMYHBIMU BCTpPEUaMH, 00HEMOM
MIOJIE3HBIX MAaTEpUAIOB, KOTOPBIE NMPEAOCTABISIOTCS KIIMEHTaM B pacChUIKax WM B MEIUANPOCTPAH-
CTBE, 3KCIIEPTHOCTHIO U peryTalnuel Ha phIHKE;

— KQYeCTBEHHBIH CEPBUC MOJPAa3yMEBAET JOJITOCPOYHBIC TAPAHTUH, MTOCICIPOIAKHOE 0OCITYKHU-
BAHHUE U MOCTOSIHHYH KOHCYJbTALMOHHYIO MOAJEPKKY, IPUKPEIUICHUE JIMYHOTO MEHEIKepa K KOM-
MaHUU-KITUCHTY;

— CTHMYJIMPOBaHUE Tpojiax 3(Q(PEeKTHUBHEE BCETO MPOUCXOUT MPH MOMOIIY AKIIHIA U CKUJIOK.

Poinok B2B memsieHHO amanTupyercs Mo COBPEMEHHbBIE HHCTPYMEHTBI U METOAbl MapKETUHI A,
OJTHAKO Pa3BUTHE IU(PPOBHIX W MHOOPMAITMOHHBIX TEXHOJOTHH CIIOCOOCTBYET aKTHBHOMY BHEIpE-
HUIO TPEHJOB B MIPOU3BOACTBEHHBIE cTpaTeruu. PaccMoTpum TeHneHuuu coBpemenHoro B2B mapke-
THHTA.

MapKeTHHT B COLUANIBHBIX CETSIX KaKk OCHOBHOM KaHall MpOJBHKEHUS. JIaHHBIA TpeH ] TUKTYEeT-
Csl HECKOJIBKUMH TPUYMHAMHU, BO-TIEPBBIX, MIATPOPMBI COLUANBHBIX CeTel MpeiaraloT OOUINPHYIO
Y pa3HOOOpa3HyI0 ayIMTOPHIO C MIUJUIMOHAMHE T0JIh30BATEIICH, YTO IMO3BOJIICT KOMIIAHHUSIM OXBATHTh
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OOJBITYI0 M Pa3HOOOPA3HYIO ayIUTOPHUIO C TIOMOIIBIO IETEBEIX cOOOMmEeHUH. BO-BTOPHIX, COMAIIb-
HBIE CETH MPEIOCTABILIIOT KOMIaHUsIM B2B BO3MOXHOCTh HANPsIMYIO B3aUMOJICHCTBOBATH CO CBOM-
MU KIMCHTaMU, TApTHEPAaMH M KOJUIETaMHU 110 OTPACIU TOCPEICTBOM Oecell, KOMMEHTAPHEB U aKIIHH.
DTO B3aUMOJICHCTBIE NMPUBOIUT K TIOBHIIICHUIO y3HABAeMOCTH OpeH/a, JIOSUIbHOCTHA W JAoBepus. B-
TPEThUX, TWIATHOPMBI COITUATBHBIX CETEH MPEIOCTABISIOT OOIIMPHBEIC JAHHBIC U AHATUTUKY, KOTO-
pBIe TO3BOJISAIOT MapketosioraM B2B u3mMepsath 3 ()eKTHBHOCTh CBOMX KaMITAHWH M COOTBETCTBYIO-
M 00pa3oM ONTHMHU3HPOBATH CBOU CTPATETHH.

PocT momyiapHOCTH MeAMaKOHTEHTa — BUIEOMATEPHATIOB U MmOAKacTOB. C MOsSBICHUEM yIaleH-
HOM pabOThl U BUPTYAJBHBIX MEPOTIPUATHI BUICOPOIUKH CTATH BaXKHBIM MHCTPYMEHTOM JIJIsi MapKe-
tonoroB B2B, mo3BossiromuM 00maThCs co CBOEH ayJUTOpHEH W MPEAOCTaBIATh pa3BlIeKaTENbHBIH,
oOydaronuii 1 HHGOPMAITMOHHBI KOHTEHT. MeANnaKOHTEeHT HaObupaeT MOIyJISIPHOCTE 10 PSIy MPH-
YUH: OBICTPBIA POCT Y3HABa€MOCTH OpEH/Ia U BOBJICUCHHE KIUCHTOB, YBIICKATEIBHOCTh KOHTCHTA U
BO3MOXKHOCTH OBICTPOTO MPHBIICYCHUS BHUMAaHHMS, TIepeada CI0KHOW MH(POPMAIIUU B MPOCTOM JJIs
BOCTIpUATHS (hopMaTe, MPOCTOTa MyOIMKAIIMA KOHTEHTA Ha HECKOJIKUX WHTEepHeT-TuIommaakax. [loa-
KaCTHI JAIOT BO3MOXHOCTb: TIOJICIUTHCS UACHHBIM JTHIEPCTBOM, IIPOJAEMOHCTPUPOBATH CBOU MPOAYK-
ThI U YCIIYTH, a TaKXkKe 00IIaThCs C MOTCHIMATBHBIMU U CYIICCTBYIONIMMH KJIMEHTaMHU Ha OoJiee Io-
BEPUTEILHOM ypPOBHE.

BHeapenue TeXHOJIOTUM MCKYCCTBEHHOIO MHTE/UIEKTa B B2B MapkeTMHI aBTOMAaTH3UPYET BbI-
TIOJITHEHHUE TIOBTOPSIONINXCS 3a71ad, UTO YIPOIIaeT BeACHINE KOMMYHHUKAIIUN, OBLIIIAET JTUJ0TeHEpa-
LU0 U TI03BOJISIET YCKOPUTH 00pabOTKY KIIMEHTCKUX 3aIllPOCOB.

ITockonbKy MOMYJISPHOCTh KOHTEHT-MapKkeTuHTra B B2B npojiomkaeT pacTu, oTpacib CTAHOBUT-
cs Bce Oosiee koHKypeHTocrocoOHol. Ha peinke B2B Bo3HukaeT Oophba 3a co3maHue BhICOKOKaue-
CTBEHHOTO IIEJICBOTO KOHTEHTA, KOTOPHIN BBIACNSCTCS W3 TONMNBl U MPEACTABISACT PEANbHYIO IICH-
HOCTB JJISI CBOCH ayIUTOPHH.

YaT-00THl CTAaHOBSATCSI BaKHBIM dJeMeHTOM MapkeruHra B2B. Yar-00THl yiIydImaroT Ka4ecTBO
00CTyKUBaHUsI KIIMEHTOB, TIOCKOJIEKY OHU O0CCIIEUMBAIOT: KPYTJIOCYTOYHYIO KOHCYJIBTALUIO, MTHO-
BEHHBIN OTBET Ha MPOCTHIE BOIPOCHI, a TAKXKE MOJAPOOHBIE OTBETHI.

CoTpyIHUYECTBO C BIMATENBHBIME JINIIAMHU TTOBBIIIAET y3HaBaeMOCTh OpeHpa. [laHnemwus BbI-
3BaJIa 3HAYUTEIIBHBIC U3MCHECHIS B MOKYIATEIHCKUX MPUBBIUKAX MOTPeOUTENEH, U Tereph OOIBIITHH-
CTBO W3 HUX MPEINOYUTAIOT JeJIaTh MOKYIIKA B MHTEpHETe. MeauitHble IMYHOCTH U UH(IIFOCHCEPHI
WUTPAIOT OTPOMHYIO POJIHh B POPMUPOBAHIH MTOTPEOUTETHLCKOTO BEIOOpA.

MapkeTHHIOBBIE OFO/KETHI MEPEXOIAT Ha HU(POBBIC KaHAJIbI, TAKUE KaK COI[UANIbHBIC CETH, BEO-
CalThl M TIOWCKOBAsl ONTHUMU3AIMs, a 0oJiee TPAIUIIMOHHBIC KaHAIBI — TAPTHEPCKUN MAPKETUHT WU
MapKEeTHHT COOBITHIA, HAXOAATCS B YIIaJIKe.

Memsromuecs TOTpeOHOCTH KIMEHTOB MPUBOJIAT K TpaHC(HOPMAIMH MapKETHHIOBON MPAKTHKA
OousHeca. B pesynbrare MHOTHE MapkeToJiord B2B MeHSAIOT CBOUM TpaaWIMOHHBIN MMOAXO] K aHa-
U3y U METPUKaAM JUIs U3MepeHus 3¢ (QEeKTUBHOCTH MapKETHUHTA U COCTABICHUS OTYETOB.

MapkeTHHT yJliep>KaHUsl CTAHOBUTCS KJIIOUEBOM cTparterueil kommnanuii B2B. PeTeHInoHHBIN
MAapKeTHHT — 3TO HaOOp NEWCTBUI, HAMPABICHHBIX HA MOJICPKAHUE OTHOIICHUHU C KIUEHTAMH,
YTO MPUBOJUT K MOBBIMICHUIO PEHTA0CTbHOCTH MHBECTHUIIMI B MAPKETUHT 3a CUET MPOJIOKCHUS
nmpoaax mo Ooyiee HU3KOW IeHE 3a MPOoAaXy. MapKeTHHT yIep aHUs MOXKET YBEIIMYUTh KakK KO-
JIUYECTBO BPEMEHH, B TEUCHUE KOTOPOTO KJIIMEHT MPOIOKAET MOKYIAaTh y Bac, TAK U KOJIHIECTBO
nokymnok. [Ipennpustus B2B xoTsaT mponaBaTh 0OJbIIe TOBAPOB U YCIYT CYIIECTBYIOIIUM KIIH-
€HTaM TIPH 3TOM M0 0oJiee BEICOKUM IleHaM U ¢ OombIneil npuosuibio. Hanbonee a3 pexTuBHBIMU
WHCTPYMEHTaMH yAepKaHus KIueHTOB B2B sBnstoTcs: moCTOSHHAS CBA3b M MOJAEPKKA KIUEH-
TOB, cOOp 00OpaTHON CBSA3M, NMPOBEIECHHUE ONPOCOB, BRIpAKEHHE OJIArOJAPHOCTH KIMEHTaM, HX
oOyuenue [7].

JlaHHbBIE TEeHACHIINN MEIJIEHHO, HO MOATAITHO BHEAPSIOTCA B MapKETHHT MPOM3BOICTBEHHBIX
npeanpustuit B2B. OtMeruMm, uto Ha peiHKe B2C G0NBIIMHCTBO COBPEMEHHBIX TPEHI0B UCTIOIb-
3yeTcsl YK€ JIOCTATOYHO JaBHO, OJHAKO MapkeTUHT B2B — Hanbosee COXHBIN mponecc, MeHee
aJanTUPOBAHHBIN K HOBBIM MHCTPYMEHTAM M TPEOYIONINI TeHepali YHHKaIFHOTO moaxosa [8].

BoiBoabl. Takum 00pa3oM, MapKeTHHTOBas NIEATEIBHOCTD MPOU3BOJACTBEHHOTO IPENITPHUATHS
peiEKa B2B umMeer psj OTIIMYUTEeNbHBIX OCOOCHHOCTEH, 0e3 3HaHUSI KOTOPBIX HEBO3MOXKHO BBICTPO-
UTh YPPEKTUBHYIO CTPATETUIO MPOABIKEHUS U IPoAaXx. TONBKO KOMIUIEKCHOE TTIOHUMaHHUE XapaKTe-
PUCTHK PBIHKA, CHJIBHBIX M CcIa0bIX CTOPOH KOMIAHHH, 3alpoca KIHNEeHTa, IPIMEHEHHE CYIIEeCTBYIO-
IIUX MapKETHHTOBBIX HHCTPYMEHTOB, CBOCBPEMEHHOE BHEAPECHUE TPEHIOB MapkeTuHra B2B Moxer
CIocoOCTBOBATh MOBHIIICHHUIO JIOJIM HA PHIHKE, POCTY JIOSUTBHOCTH TAPTHEPOB U UX JOBEpHsl K OpeH-
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Iy, a COOTBETCTBEHHO M POCTY PEHTAOEIBbHOCTH, AETOBOW aKTMBHOCTU U MPHUOBLIM MPOU3BOICTBEH-
Horo npexnpusrus [9,10].
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Braousocmoxckuii cocyoapcmeennuiil ynueepcumem
Brnaousocmox. Poccus

AxmyanvHocms membl UCCIe0068aHUsi 00YCIOBIEHA MEKYUUMU MEHOCHYUAMU PA3GUMUSL BHEUUHEIKOHOMUYe-
cKotl desmenvrhocmu. Tamooicennvle ycyeu aeAomces HeOMbeMAEMOU YACMbIO MENCOYHAPOOHOU UHMeSPayuL mo-
8apos u yciye 8 yenu nocmasox. B cmamve npoananu3zuposano noHsmue mamodlCeHHbIX YCIye 8 WUPOKOM U Y3KOM
cmbicie, npueeoeHd KIacCUuQUKays MaMONCEHHbIX YCye, d MAKdICe PAcCMOMPerbl OCHOBHbIE 20CYOaPCMBEHHbIE U
He20Cy0apcmeentble YCyeu 8 cihepe mamodtceHHo20 dend.

Knroueevie cnosa: mamooicHs, MmamoNCeHHbIN MEHeO’CMEeHm, MAMONCEHHble VYCIYelU, MeHCOYHAPOOHAs
yenvb NOCMABOK, BHEUHEIKOHOMUYECKASL 0esimeNbHOCHb.
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